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AHHOTALMA:

B coBpemeHHOM MUpe 0cobylo ponib UrpatoT NeperoBopsbl, Tak Kak B MX paMkax AOCTUraeTcs CornalleHne oTHO-
CUTENbHO B3aUMOBBITOLHbIX YCOBUA AOCTUXEHUSA CaeNKK. [103TOMY KpaliHe BaxXHO MOHUMaTb, Kak MeHeLXepbl
JOJSIKHbI BbICTPaKBaTh KOMMYHMKaLWMIO, YTObbI OCTUYL XXenaeMoro pesynstata. B faHHoN cTaTbe Ha NpuMepe
ceTn napdiomepum u kocMeTrkn J1'3Tyanb paccMoTpeHo popMUPOBaHME KOMMYHUKATUBHBIX KOMMETeHLU Me-
HelXXepoB Mo NIMYHLIM NpoAaxaM. [1oka3aHo, Kak NpoAaBLIbl-KOHCYNbTaHTbl YCTaHaBANBAIOT KOHTAKT C MOKY-
natenamu. Takxe bbi10 BbIBNEHO, YTO NPU NpoAaxe NpoAaBLbl-KOHCYNbTaHTbl MOTYT WCMO0Ab30BaTh TaKTUKY
yCUNEeHWs, TakTUKY NPUBEAEHUS NPpUMepa U BHECEHMS 3f1eMeHTa HepopManbHOCTY AN TaKTUKY aneansumum K
aBTopuTeTy. OflHaKo MOXHO CKa3aTb, Y4TO cerofHa npobnaemoit sBngeTcs HeAoCTaTOYHOe UCMONb30BaHKe Me-
HeaKepamu Mo NpofaxaM KOMMYHWUKATUBHbIX CTpaTervil U TakTUK ANA JOCTUXEHNS Lenn — Npofaxn Tosapa
YCTaHOBIEHUS [LONTOCPOUHbIX OTHOLLEHWI C NOTPEOUTENAMM, 4TO FOBOPUT O HELLOCTATOYHOM YPOBHE BlaLEHNS
KOMMYHWKATUBHBIMN KOMMETEHLUAMU.

KJTKOYEBBIE CJIOBA: nuyHbie npogaxu, KOMMyHUKaTVBHAA KOMMETEHUMS MEHEIKePa, KOMMYHUKATUBHbIE
cTpaTeruu, KOMMyHWUKaTUBHbIE TaKTUKM, KOHTaKT C nokynaTenem.
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aHTUYHbIe BpeMeHa U Ipy (eofanbHOM 001eCTBe He CYLeCTBOBANIO

(dbeHOMeHa MacCOBBIX KOMMYHUKAI[MIL, TIPEBATMPOBAIY MEKINIHOCT-
Hble KOHTAKTHI 1 IIepefada nHdopManyy 13 ycT B ycra. Ha ppiHKax win B
MarasyHax TOTO BpeMeHU IABOYHIKY VICKa/IN IIOAXO0H K KaXKJOMY KOHKpeT-
HOMY K/IMEHTY — X GBUIO HEMHOTO U BCe OHM OBUIV ITIOCTOSTHHBIE. B pesyrb-
TaTe Ye/I0BeK IPOCTO 3aXOANT B MarasuH ¥ IIOIy4Yal TO, YTO HY)KHO IMEHHO
emy. C pacrpocTpaHeHyeM MacCOBOTO M CEPUITHOTO IPON3BOACTBA, POCTOM
ypbaHM3anuy u rmodanusauy CTamo HeBO3MOXKHBIM OXBATUTD BCIO ay/iu-
Topuio morpebureneit. OnHako co BpeMeHeM 3G eKT OTUYXeHNUA, HeN3-
6€>XXHO COIPOBOXKAAMLINII KAINTATNCTIIECKOE 0011ecTBO, chopMmpoBain
KPUTUYECKYIO CPey A/Isl CAMOMEHTI(GUKALIMN YeTOBEKa.

[TosToMy B COBpeMEHHOM OOILIeCTBEe 9TOM 3HAUUTEBHO BO3paCTaeT
POJIb TMYHBIX IPOJAXK, IO KOTOPBIMY IIOHMMAIOT HELIOCPECTBEHHYIO IIpe-
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B @aHTUYHbIE BPEMEHA 1 NpHU
deopanbHOM obLlecTBe He
cyuiectsoBasio peHoMeHa
MaCCOBbIX KOMMYHMKaLMK,
npeeanupoBanu
MEXITMYHOCTHbIE KOHTaKTbl U
nepepaya MHbopmaLmm 13 ycT B
ycTa

In ancient times and in feudal
society the phenomenon of
mass communications did not
exist, interpersonal contacts
and transfer of information
from mouth to mouth prevailed

ABSTRACT:
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3€HTAIMIO TOBAPOB MM YCIIYT MOTEHIMaIb-
HOMY IIOKYIIaTeTi0, OCYIeCTB/IEMYIO TIpefi-
CTaBUTeNIEM KOMIAHWUMN VTN OPTAaHU3ALNI C
L[e/IbI0 3aK/TIOUEHNS KM KYIUI-IPORAXKN
[1] (Grinchenko, 2013). JInuHble IPOJAXKY
IIOMOTAIOT CHU3UTb 3P PEKT OTIYXIEHUA U
[I03BOJIAIOT KQXXIOMY HOTPeOUTEII0 HOYyB-
CTBOBAaTb COOCTBEHHYIO 3HAYMMOCTb.

ITo mHenurw ®. Kornepa, nanbonee
BAKHBIMM 3JIEMEHTAMM JINYHBIX MPOIAK
SIBISIIOTCS NMpoQecCUOoHanu3M, BefjeHue
[IEPETOBOPOB M MAPKETUMHT MapTHEPCKUX
orHoumenuit [2] (Kotler, 2006). Ocobyio
pO/Ib UTPAKT MMEHHO IEePEeroBOPBHI, TaK
KaK B X PaMKaX JOCTUTA€eTCsI COT/IAlleHNe
OTHOCHTE/IBHO B3aMIMOBBITOJJHBIX YCIOBMII
BocTKeHUA chenku. IlosaTomy kpaitHe
Ba’>XHO IIOHMMATDb, KaK MeHe,‘[pKepr JOJIXKHBI
BBICTPAMBaTh KOMMYHMKAILMIO, YTOODI
HOCTUYD >KeTaeMOr0 pe3y/IbTara.

[TporpamMMbl 06y4YeHNUs MEHEAXKEPOB 110
JINYHBIM MPOJaXKaM BKIIIOYAIOT B ce0s1 ceMb
anemenToB (puc. 1) [1] (Grinchenko, 2013):

In today’s world, the special role played by negotiations, as part of their agreement is reached regarding
the conditions for achieving mutually beneficial transaction. Therefore, it is important to understand how
managers need to build communication, to achieve the desired result. However, we can say that today
the problem is the lack of use of sales force communication strategies and tactics to achieve the goal -
the sale of goods and the establishment of long-term relationships with customers, which indicates an
insufficient level of ownership of the communicative competence.

KEYWORDS: personal selling, communicative competence of personal sales manager, communication

strategies, communication tactics.
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Pucynok 1. DeMeHThI TporpaMMbl 00y4eHnsA MeHeXKepa [0 TIMYHBIM IIPOofiaXKaM

Ka)xip1i1 113 971eMeHTOB IIPeATIoaraeT MCIONb30BAHYA Pa3IMYHbIX TEXHNK, MEXaH/I3MOB
U IPMEMOB BeJleH11sl IIeperoBopoB. BrazeHne MMy Ha HEKOTOPOM YPOBHE COCTABJIAET KOM-
MYHUKATUBHYIO KOMIIETEHIIIIO MeHe/I)Kepa I10 JIMYHBIM IIPOJaskaM.

ITox KOMMYHMKAaTHUBHOI KOMIIETEHI[MEl CIefyeT IOHNMATh CIOCOOHOCTD MTMYHOCTHI
TIOCPEJCTBOM fA3bIKa OCYILIECTBIIATh PE€YEBYIO 1€ATE/IBHOCTb B COOTBETCTBUM C LIe/IAMU U
cuTyaumen oOlIeHNsA B paMKax OIpefie/ieHHol cdepsl fesitenbHoctu [3, C. 34] (Balyhina,
2008), B JaHHOM Cily4ae — B Ipofakax. KoMMyHMKaTHBHaA KOMIIETeHIUA ABIAeTcA 060-
OIaroyM KOMMYHMKATUBHBIM CBOJICTBOM IMYHOCTY MeHeKepa, KOTOpoe BK/II0YaeT B
cebs1 KOMMYHMKATVMBHBIE CIIOCOOHOCTY, 3HAHWSI, YMEHVSI 11 HABBIKY, YYBCTBEHHBDIIT 1 COLIM-
QJIbHBII OTIBIT B cepe Mpofax.

KoMMyHUKaTUBHAsE KOMITETEHINS CKIA/bIBAETCS 13 CIEAYIOIMX CTocObHOCTe (Tab-
nmnua 1) [4, C. 103] (Rudenskiy, 1997):

OpnHMMM U3 KITIOYEBBIX COCTAB/ISIONINX KOMMYHVKATUBHOM KOMIIETEHI[UN MEeHeKepa
SIBJISIIOTCS IIPYMEHEHYe MM KOMMYHUKATYBHBIX CTPATETNUI U TAKTUK, KOTOPbIE IOMOTA0T
MeHe[Kepy I10 IMYHbIM IIPOJaKaM BbI3BATb Y K/IMEHTa HY)XHYIO peakiyio, Hanpumep,
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corjacye ¢ apryMeHTaMu U MpefIOXKeHNAMH, a TaKXKe IIoOYXK/jeHue K HanboJiee JKenareb-
HOMY B JJAHHBIJI MOMEHT BpeMeHM [elICTBUIO, T. €. K IIOKyIIKe TOBapa.

Ecnyt KOMMYHMKATUBHYIO CTPATETMI0 MOXKHO OIIPeeINTh KaK HEKOTOPYI0 0000IeHHY0
COITITAaCOBAaHHYIO CXeMy KOMMYHMKAT/BHOTO NIOBEJEHMA, B KOTOPOJ cepys pasIM4YHbIX Bep-
6anbHBIX M HeBepOATbHBIX CPEICTB UCIIONb3YETCs /I JOCTVDKEHUA ey, T.e. JJIA o0y-
JKZIeHVS K/IMEeHTa K [TOKYIIKe, TO KOMMYHMKAaTUBHAs TaKTMKa Oy/eT BBICTYHATh KaK CIIO-
cob peanmsanyy CTpaTernu, COBOKYIHOCTb MPAKTUYECKMX KOMMYHUKATUBHBIX JIeiiCTBUI

menemxkepa [5, C. 201] (Gavra, 2011).

Tabnuua 1

KoMMyHMKaTUBHbIE CNOCOBHOCTH

CnocobHocTb

OnucaHue

KOMMYHWNKaTUBHO-ANArHOCTNYeCKada

BbISIBIEHVE BO3MOXHbIX COLMaNbHO-MCUXON0MMYECKMX W
Lpyrux NpoTUBOPEYNIA, C KOTOPbIMU, BO3MOXHO, NPeACTONT
CTONIKHYTbCS MEHEAXKEPY;

KOMMYHUKATUBHO-MPOrHOCTUYECKadA

oueHKa npouecca KOMMyHUKaunn OI'IOpOl;l Ha csoeo6pa—
3une KOMMyHMKaTI/IBHOI;I CnTyauunmn,;

KOMMYHUKAaTWBHO-MPOrpaMMUpyioLLas

NoAroToBKa NporpaMMbl 0buieHuns, Belbop cTvas, No3numm
N ANCTaHUMM 0bLLeHNs;

KOMMYHUKATUBHO-OPraHM3alynoHHaqa

CNocobHOCTb K yNpaBAeHWIo BHUMaHVEM KIVEHTa 1 CaMiM
npoueccom obuleHns U T. 4.;

KOMMYHUKATUBHO-UCMNONTHNTENbCKAA

CaM npouecc KOMMyHUKaLmnmn, Lebto KOTOPOro BbICTynaeTt
peweHna KareHTa 0 NMokKynke

C pacnpocTpaHeHeM MacCcoBOro

1 CEPUMHOro NPOU3BOLCTBA,
pocToM ypOaHu3aumm

u rnobanusaunm ctano
HEBO3MOXHbIM OXBaTUTb BCIO
ayauTopuio notpebutenen

with the spread of mass
production and increasing
urbanization and
globalization it has become
impossible to cover the whole
primary audience

Bbi60p KOMMYHMKATUBHON CTpaTeruu
Y TAKTUKM IIPOMCXORUT Ha ITAlle IIAHUPO-
BaHM IIPOIlecca KOMMYHMKAIUM U 3aBUCUT
OT C/IeAYIIINX TapaMeTpoB: 1) obujue 3Ha-
HUS 0 KOMMYHMKATUBHOI CUTyalMM, OLleHKa
YMECTHOCTM OIpeHeNeHHOI CTpaTeruu u
TaKTUKJ B KOHKPETHOJ CUTYyaLluy; 2) 3HaHMe
0 COOTBETCTBYIOIEM IIpolecce KOMMYHM-
KalluW, T. €. CONOCTABJIEHIE TIPECTOAIIErO
KOMMYHUKAaTUBHOTO aKTa C IPefbIAYIINMHA,
VMEIIVMUCA B UHAVBUAYATbHOM OIIBITE
MeHeJ>Kepa, YTO MO>KeT 00/IerdnTh BbI6Op
CTpaTeruy U TaKTUKY; 3) 3HAHMS O KIIMEHTe
KaK TMYHOCTM, KaK MapTHEpe, T.e. BbIsABIIE-
HIle, HAIIpUMep, CTaTyca Ye0BeKa, MHAUBI-
AyalbHBIX 0COOEHHOCTEN!, HPaBCTBEHHO-3TH-
YeCKUX U IIeHHOCTHBIX YCTaHOBOK [6, C. 103]
(Issers, 2008).
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Bce 310 HaxoaMUT OTpaXkeHMe B IporpaMme oOydeHMsI MeHeIKepOB 10 TMYHBIM IIPO-
maxkaM, onmcaHHoI Beiute. OHAKO MOXKHO CKa3aTh, YTO CETOLHS MPOOIEMOIl SIBISIETCS
HEJOCTaTOYHOE MCIO/Ib30BaHNe MEHEIKepaMIl IO IPOJa’kaM KOMMYHMKATYBHBIX TAKTUK
IJIA MOCTVDKEHMA Le/IN — NMPOJAXKM TOBapa M YCTAaHOB/IEHMA [JOITOCPOYHbBIX OTHOLIEHUI C
norpeburensiMu. B 0CHOBHOM, MeHe[Kepbl [0 IPOAaXKaM MCIIONb3YIOT 3-4 TaKTUKIL.

B manHoit cTaTbe 6ymer paccMoTpeH npuMep GOPMUPOBAHIST KOMMYHUKATYBHBIX KOM-
[EeTEHIMII MeHEe)KEePOB 10 IMYHBIM IIPOJaXKaM B OFHOI 13 M3BECTHBIX ceTell mapdome-
pun 1 kocMetuku JI'91yasb. JI'9Tyans — ceTb nap@poMepHO-KOCMETNIECKNX POSHUIHBIX
MarasyHOB, HacyuTbiBaomasa 6omnee 900 Touek B Poccun u VYkpanuHe, ocHOBaHHasA B 1997
rogy. JlaHHasA KOMIIaHUA MCIONIb3YeT pasINdHble CPECTBA /1A MOBBILIEHNA TOSTbHOCTA
COTPYARHMKOB M HOBBIIIEHNS UX KBanuuKauy, obITa B chepe npogax. Kak ykasano B
OTIMCAaHNM MOfie/V pabOvero MecTa MPOaBLa-KOHCY/IbTAHTA CETH, OHM ITOIYYalOT BBICOKMI
IPOLIEHT C IMYHBIX Ipofax. VMes MOfOOHYIO CCTeMy MOTUBALIUY, IIPOJABIIbI-KOHCY/Ib-
TaHTBI CETY HEIMPOU3BOIbHO CTAHOBATCA MEHeIPKepaMy IO IMYHBIM IPOJaXkaM, CTapasch
He IIPOCTO MPEeCTaBUTh TOBAP, HO pabOTaTh C KOHKPETHBIM [TOTPeONTEIEM, OT/INIHBIM OT
APYTUX, YAOBIETBOPATH IIePCOHAIbHBIE, YHUKATIbHbIE TOTPEOHOCTY K/IMEHTOB, IIpeJjIaras
IPOAYKIMIO, B OOIbIIIEN CTeTIeHN OTBEYAIOIIYIO UX TPeOOBAHMSM.

CuTyarysi yCTaHOB/IEHMsI KOHTAKTa C TOKyIaTeneM 0ObIYHO BBIMIAANT TakK (puc. 2):

PucyHoK 2. YCcTaHOB/IEHME KOHTAKTa C TIOKyIaTeeM
(cocraBieHO aBTOPOM)

ITpu saTom 3a He6OIBIIION IIPOMEXXYTOK BPEMEHN MEXTY IIepBOIl BCTpedeil M IpefiIoxKe-
HII€M KOHCYIbTAHTOM IIOMOILM, IPOUCXOINUT OLIEHKA K/IMEHTa: €r0 BHELIHETO BUMIa, OPUEH-
Tal/M HA KOHKPETHBIN IPOAYKT, yPOBEHb 3HAKOMCTBA C aCCOPTMMEHTOM MarasuHa, BO3-
MOJKHBIV CPEIHMIL YEK U IIp.
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Ham6onee Ba)XHbIMW Kak IIpaBuIo, IpoAgaBel, HaYMHAET
: «M B -

3NeMeHTaMM NNYHbIX NPOoAax pasrorop ¢ ¢paznt: «Mory 1 Bax e
TO moMo4b?». B paccmatpusaemoii cetn
ABNAOTCA NpodeccuoHanunsm, TaK)Ke BCTPEYAIOTCs BapUaHThl: «Bbl yxxe
BeJeHne neperoBopoB u C/IBINIA/IA O Hamlei akuuu?», «Ecnm BhI

uigerte ... (KOHKPETHBIN IPOAYKT), Y HAaC

MapKeTUHI NapTHEPCKMX
OTHOLIEHUN

€CTb...». Bei6op nepBoro BapuaHra sBJs-
€Tcs, C O[JHOI CTOPOHBI, CAMBIM Y/JauHBIM,
TaK KaK y IOKYIaTe/d eCTb BO3MO>KHOCTb

the most importa nt cpenathb BeI6op. Ho ¢ mpyroit cTopoHsl,
elements of personal sales: €CIIM MeHeJKep IOJTy4YM/I OTPULATENbHbIN

. h L. OTBET Ha BOIIPOC, BEPOATHOCTb OCYILeCT-
P rofessionalism , NEQ otiation BJIEHVIS1 JINYHBIX ITPOJAK CBOIOVUTCA eBa TN

and pa rtnership marketing He K Hy/o. JIpyrue BapuaHThl MeHee Mps-
MOJIVHEIHBI ¥ He MIPefII0oNIaraioT IpsMOro
OTKasa KJMeHTa OT MOMOUIM MpofaBlia-
KOHCynbTaHTa. OHAKO OHU MCIOIb3YIOTCA He TaK 4acTo. C Hallell TOUKM PEHMsI, 3TO MOXKeET
ObITh 006YC/IOB/IEHO TeM (aKTOM, UTO M3/IUIIHSS HaBA3YMBOCTh HETATMBHO BOCIIPUHIIMAETCS
MTOKyNaTe/AMN.

Ha ocHOBe DOOIBITHBIX MIPENIIONOXEHNIT O IMIHOCTI K/IMEHTa MeHeIKep BbIOMpaeT
TaKTMKY Ipe3eHTallM 1 JeMOHCTpanu. B JaHHOM ciTydae Mbl pacCMOTPUM, KaKue TaKTUKI,
u3 onucaHubx T. Ban [eitkoMm [3, C. 91-94] (Balyhina, 2008) ncrionp3yroT IPORABIbI-KOH-
CY/IbTaHTbI CETH.

B nepByio odepesib CTOUT OTMETUTDb TaKTUKY ycuneHus. Korja kimeHT uMeeT onpefe-
JIEHHYIO TOTPeOHOCTD, HALIpUMep, B IIOMajie, KOHCY/IbTaHThI CTPeMATCS He IIPOCTO MOKa-
3aTh BCE, YTO €CTh B HA/JIMYMI, HO J€/Tal0T aKI[eHThl Ha HOBMHKax («HemaBHO mosBMIach
BOT TaKas HOBas MOMaJa»), CHelMa/JIbHBIX aKIUAX («A BOT 9Ta (MoMafia) y Hac ceifdac 1o
aKIun...»). Taxoke, ey KJIMEHT MMeeT OPMEHTALMIO Ha [[BETOBYI0 FTaMMY M/IM KOHKPETHYIO
raMMY, IPOJIaBLIbI CTAPAIOTCS IIPESOCTABUTD KaK MOXKHO OOJIBIIYIO MHPOPMAIINIO O BEIOpaH-
HOM TOBape U [e/aloT aKIeHT Ha eTo NpeuMYyllecTBax nepef IpyruMu.

31ech >Ke aKTMBHO MCIO/Ib3YeTCsA TAKTUKY IPUBENEHNA IPYMePa ¥ BHECEHN: 37IeMeHTa
HepopmanpHOCTY. OHM HAXOASAT OTPAXKEHNUS B TAKMX KOMMYHMKATVUBHBIX ITPAKTUKAX KOH-
CY/IPTaHTOB, KOTOpBIE IPM3BaHbl T0Ka3aTh MOKYIIATE/II0 IPAaBUIbHOCTD CAETAHHOTO BHIOOpa
WIN, HAIIPOTUB, NIePEeOPUEHTUPOBATh Ha PYyroii ToBap: «S caMa Io/bp3yI0ch Takoil (IToma-
;ol1), MHe oueHb HpaBUTCs! Bech meHb X0y — 1 Hudero!», «Buepa >xeHIuHa npuma 3a
3TUM apOMaToM, B pekIaMe yBupena. Ho B utore nmopobpa eit HEMHO>KKO JpYTOli, ceifdac
BaM MOKaXy!».

TakTuKa ane/ULLM K aBTOPUTETY IIPYMEHAETCs, KaK IIPaBuIo, YTOOBI COPMEHTHPOBATD
KJIMEHTa 110 TOPTOBBIM MapKaM, IIPeJiCTaB/IEeHHBIM B MarasuHe: «JTa MapKa O4eHb Xopolias,
U BBI CaMUl BULUTE, YTO He HOPOTast», «Y HUX (Y MapKy) OOJIBIION OIIBIT».
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«Y Hac O4YeHb BBHITOHbIE YCIOBUA Ha 3TOT apoMaT celfdacy, «Y Hac CKUAKMU ceifvac,
6osbllie HUTZIE HET», «Ta MoMazia, KOHEYHO, XOpOoIIas, HO Ha 3Ty He MOXKeT ObITb ajiep-
TUM» — TaK IPOABJIAETCA TaKTUKA YCTYIIKM, IPU3BaHHAasA [TOKa3aTh TOBAp M MarasyH B y4-
1IeM CBETE, CHENaTh aKIeHT Ha KOHKYPEHTHBIX IIPEMMYILECTBaX.

ITpeomonenne BO3pa>keHNMil, Kak IPaBUIO, IOCTUTAETCA MEHEIKepaMy TPy TOMOLIN
YK€ YIIOMAHYTBIX BbIIIIE€ TAKTHUK, @ TAaK)XK€ MCIIONIb3y€E€TCsA TaK Ha3bIBa€MOE€ «I10Ma3bIBaHM€
apryMeHTa», KOIfla KOHCY/IbTaHT alle/UIMPyeT K IOI0KUTEIbHbIM Ka4eCTBaM JTMYHOCTIH.
Hamnpumep, «JIx060if panroHaIbHBII YeTOBEK OLIeHUT (OIIpe/ie/IeHHBI BapMUaHT)», «Bbl xe
[IOHVMAeTe, YTO 3TO XOpoINii BbI6op!». IlofoOHbIe pedeBble KOHCTPYKTBI MOJKPEIUIAIOT
YBepeHHOCTb K/IMEeHTa B CBOEM BbIOOpE.

KoHCynbTaHTBI B CETU, OPMEHTMPOBAHHbIE HA IMYHbBIE IPOJAXKM, KaK IIPaBUJIO, BCET/ia
caMy KOHTPONMPYIOT 3aBepIleHNe CHENKY, IIPUHOCAT TOBAP Ha Kaccy, MPOIJAITCA MOC/e
COBepLIEHMA NOKYIKIN.

Hecmorps Ha TO, 4TO JaHHOE MCCIe[JOBaHNe He IpeTeHyeT Ha aOCOMIOTHYIO perpe-
3€HTaTMBHOCTb, MOXXHO TOBOPUTDb O TOM, YTO MEHEe/>Kephl MICIIOIb3YIOT HEJOCTaTOYHOE
KOJINYECTBO KOMMYHMKATUBHBIX TaKTUK, A, CIElOBATE/IbHO, HE BCETHA JJOCTUTAETCA
IIOCTaBJIeHHas Lje/lb — IPOJiaTh TOBAp U CPOPMUPOBATH JOBEPUTETbHbIE OTHOIIEHNUA
MeXIYy HOTpe6I/ITe}IeM U KoMnaHueit. Vcxons n3 3Toro, MoXXHO peKOMEHJ0BaTb CeT
JI'styanb ypensaTb 60/bllle BHUMAHNSA PasBUTIIO KOMMYHUKATYBHBIX KOMIIETEHIINIT IIPO-
[aBLIOB-KOHCY/IbTAHTOB, YUYUTHIBasA TOT PaKT, YTO KOMIIAHMUSA Jie/laeT OOMbIION aKI[eHT
Ha JIMYHBIX IpOoJakax.

TakuM 06pa3om, TMYHbIE IPOJAXKY — BaKHOE U AKTMBHO Pa3BUBalOIeecs] HallpaB/IeHue
B MapKeTMHIOBBIX KOMMYHMKAIVAX. VIX poJIb pacTeT B YCIOBUAX COBPEMEHHOTO 00IecTBa,
KOT'ZIa, C OHOJ CTOPOHBI, BCE CTPEMUTCS K YHUPUILMPOBAHMIO I MACCOBOMY HOTpebIeHMIO,
a C Apyroit — pacreT LleHHOCTb MHAMBUAYAIU3Ma, HepcoHupuKanm. IIpu saToM BaKHO
[IOHMMATbh, YTO OCHOBHOJ MHCTPYMEHT MeHe[pKepa I10 JIMYHBIM IIPOflaXkaM — €T0 pasroBop
c mokymnateneM. I109TOMy KpaiiHe Ba)XHO Ipy 06y4eHnH IIepcoHana 60blIoe BHUMaHNe
YHENATh PasBUTUI0 KOMMYHMKAaTUBHOM KOMIIETEHIUM MEHEIKEPA, CTUMYIUPOBATh €TO
oB/IajieHNe 60/IbIIMM HA60OPOM KOMMYHUKATUBHBIX TaKTUK. TONBKO B 3TOM CIy4yae IMYHbIe
IpOJaXxi 6YayT BEICOKO(pPEKTUBHBL.
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